YOUR FIRST 1K ONLINE
How to earn your first $1,000 in 90 days

"PRODUCT PLANNER"
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Hi, friend.
I'm so excited to have you here! If you're
not familiar with me, my name is Eden
Fried and I am an online business coach. I
teach aspiring entrepreneurs how to
create financial freedom and flexibility for
themselves and their families by building
a business that enhances your life.

I realized I was working on all the
wrong stuff. Truly. Everything was
wrong!

Maybe you've created a blog/website and
have been trying your hand at monetizing
for quite some time. You've
experimented with affiliate marketing,
only to find that affiliate marketing takes
years to actually earn a legitimate
income. You've tried to install ads on your
site, but you've earned next to nothing
because you don't have enough
pageviews. You've explored sponsorships
but you don't have a large enough social
media following and, again, you don't
have enough traffic for anyone to take
you seriously.

Within a few days, I generated a few
hundred dollars. Within a few weeks, I
had earned several thousand dollars (in
profit).

That's when I decided to do the ONE
thing I hadn't tried yet: I created a digital
product.

Ever since then, my entire business (and
life) has changed for the better!

Or maybe you haven't tried any of those
things, but you're looking for a legitimate
roadmap to earn your first bit of profit
online, without ridiculous prerequisites.
Either way, whoever you are, the guide to
your first 1k is going to help.
In all honesty, when I first got started
trying to make money online, I was
clueless and desperate. I tried it all affiliate marketing, freelancing,
sponsorships, advertisements. But
nothing seemed to work.
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Identify your target customer
When you create any kind of content online, you're not creating it just
for the heck of it, you're creating it for a specific person. Figure out who
your target customer is, what their demographics and psychographics
are, and find out where they hang out online. The better you know
your customer, the better your chance at success.

Pinpoint your target customer's problem
We all have problems. Your target customer is no exception. Identify a
painful problem that your target customer is experiencing. It must be
the sort of problem people are willing to pay to resolve.

Identify one way you can start to solve the problem
Products are merely solutions to problems. If you can identify a
potential solution to a problem (or even just a way to START to solve a
problem), then you're onto a grand idea that could earn you some
money!

Put that solution into a product format
Now that you've come up with a potential solution to your target
customer's problem, you need to bundle it up into a digital product.
You could write an ebook, or create a printable. You could even create
an online course or record a workshop.

Build your audience
You know who your customer is, what they're struggling with and how
you can help them solve that problem. Now it's time to grow your
audience. You need to create content (a lead magnet and blog content)
to attract qualified buyers to your email list. Provide value so that you
can get your audience to know you, like you and trust you.

Build a funnel and launch!
After all of the above, you'll need to spend some time creating a sales
funnel so that you can turn your audience members into raving fans
and customers!
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3 Mistakes To Avoid
MISTAKE NUMBER 1
Starting with a product idea and not with the customer
Most people decide they want to start selling a digital product so,
naturally, they pick an idea and run with it. That's NOT where you
should start. It's MOST important that you always start with your target
customer and figure out what PROBLEM/NEED they have. This isn't
about what you think or want to make, it's about them.

MISTAKE NUMBER 2
Creating your product first. THIS IS A NO-NO!
What I mean is this: as soon as you decide what your product is going
to be, create a relevant lead magnet FIRST. The reason for this is so
that you can grow your email list of qualified buyers WHILE you're
creating your product. This way, when your product is ready to launch,
you'll have a list filled with people ready and willing to buy.

MISTAKE NUMBER 3
Creating content for the sake of creating content
Don't create content (like blog posts) just because you feel like you
need to. Every piece of content needs to serve a purpose. If you create
a blog post, it should be created with the purpose of attracting your
target customers, getting them onto your email list and turning them
into buyers. Relevant content only. Everything else is a waste of time.
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